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“ Professional and personable and efficient.

Who thought it would be a good idea to sell a house remotely during a
pandemic. Janice and Bec couldn’t have been more helpful during all the stages
of preparing the house for sale and Russell was invaluable for all the last-minute
jobs. Janice was able to guide us in presenting the house for sale, even lending

some items as we had already packed up the house. We are extremely happy
with the result (selling within two weeks) which is in no small part due to

Janice’s knowledge of the local market. Janice maintained an excellent line of
communication with us and the buyers and we had no qualms about leaving
everything in her hands as we returned to NSW. Janice’s attention to detail,
her ability to go above what might be expected and her warm friendly personality
(along with her fabulous family team) made choosing Janice Dunn Estate Agents
an easy decision.” - Michael & Alison (Vendors)

Curious as to what your property is worth?

Pop into the office and have a chat to one of our team members.

Janice Dunn - Director

Janice Dunn
janice@janicedunn.com.au
.. —
Www.janlcedunn.com.au
50 Norman Ave Frankston South Estate Agents
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A word from Janice.

Wow, what a year 2020 has been!

Although the uncertainty in the world and the global pandemic has not
ended, as we are slowly returning to the new normal, luckily the real estate
market is still going strong.

After close to 3 months with no in-person real estate activity allowed and 4
months of the office being closed, we are back where we belong, and the
market has picked back up and is HOT HOT HOT!

We have seen some exceptional sales results, with properties selling in a
matter of days with multiple offers, some of them above the advertised price
ranges.

If you are thinking of selling or would like to discuss the current real estate
market, please give me a call on 0402 285 698 at any time to discuss.
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ADDRESS TYPE SIZE PRICE DATE

4 Murndal Court House 2 697 $656,000 27-Aug-20
1 Goldborough Court House 4 1 1 668 $660,000 25-0ct-20
2 Watson Street House 3 1 2 612 $660,000 14-Oct-20
27 Stradbroke Avenue House 3 1 1 544 $665,000 23-Jul-20
4 Bacchus Court House 3 2 2 759 $670,000 13-Nov-20
3 Manuka Court House 3 2 2 661 $675,000 21-Jul-20
64 Settlers Way House 3 2 3 653 $678,000 28-Jul-20
2 Hamilton Grove House 3 1 2 419 $680,000 15-Oct-20
63 Christopher Drive House 0 1 1 768 $681,000 4-Nov-20
3 Watson Street House 3 1 2 616 $685,000 24-Nov-20
171 Kars Street House 3 1 0 848 $695,000 25-Sep-20
61 Baileyana Street House 3 2 4 693 $698,500 18-Aug-20
12 Japonica Grove House 3 1 3 685 §715,000 13-Jul-20
7 Goldborough Court House 3 3 2 698 $720,000 22-Jul-20
29 Scoble Street House 3 1 1 586 §725,000 4-Dec-20

3 Charlotte Court House 4 2 4 822 $731,000 11-Aug-20
116 Rosedale Grove House 3 2 2 682 $736,000 12-Sep-20
123 Rosedale Grove House 4 2 2 657 §741,230 8-Oct-20

4 Gowrie Avenue House 3 1 1 714 $§742,000 22-0ct-20
121 Casuarina Drive House 3 2 3 670 $745,000 24-0ct-20
78 Yuille Street House 3 2 2 600 §745,500 17-Jul-20
19 Leslie Street House 2 1 2 542 $750,000 23-Dec-20
23 Sycamore Road House 3 1 1 542 $750,000 23-Dec-20
63 Baileyana Street House 4 3 1 704 $757,000 6-Jul-20

8A Bartlett Street House 2 1 2 1412 §760,000 21-Jul-20
37 Settlers Way House 4 2 2 705 $763,000 11-Aug-20



WAN(D) SALE

ADDIRESS SIZE PRICE DATE
9 Torrbay Court House 4 2 1 584 §765,500 8-Dec-20
1 Nareen Court House 4 2 2 745 $771,250 15-Dec-20
6 Gweno Avenue House 3 1 2 352 §775,000 3-Dec-20
57 Escarpment Drive House 3 2 3 669 S777,500 23-Sep-20
72 Blaxland Avenue House 4 3 2 719 §785,000 19-Oct-20
77 Woolston Drive House 3 2 2 576 $785,500 16-Nov-20
112 Kars Street House 3 1 1 839 $790,000 19-Dec-20
105 Rosedale Grove House 3 1 4 701 $790,000 23-Nov-20
58 Blaxland Avenue House 3 1 1 670 §794,000 14-Dec-20
3 Abram Court House 4 2 2 648 $796,786 15-Dec-20
1 Balmoral Court House 4 2 2 729 $800,000 2-Jul-20
9 Charlotte Court House 4 2 1 677 $800,000 21-Jul-20
95 Lawson Avenue House 3 2 2 172 $800,000 18-Nov-20
91 Sycamore Road House 3 1 2 1818 $800,000 19-Nov-20
228 Frankston-FlindersRd ~ House 4 2 2 671 $801,500 3-Aug-20
127 Kars Street House 3 1 2 695 $802,000 4-Aug-20
18 Sundown Walk House 4 2 2 703 $815,000 31-Oct-20
35 Picnic Street House 3 2 2 621 $815,000 11-Dec-20
33 Casuarina Drive House 3 2 1 665 $820,000 17-Oct-20
11 Rando Court House 3 1 4 172 $820,000 11-Dec-20
9 Fulham Close House 4 2 1 638 $820,000 12-Nov-20
10 Lyons Avenue House 3 2 4 602 $825,000 18-Sep-20
4 Amberley Crescent House 3 2 1 727 $830,000 19-Nov-20
9 Christopher Drive House 4 2 2 658 $830,000 21-Sep-20
667 Nepean Highway House 3 1 1 873 $830,000 2-Dec-20
4 Hume Court House 3 2 2 1093 $832,000 16-Oct-20
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12 Burnett Crescent 2 3 972 $840,000 4-Aug-20

\

659 Nepean Highway 856 $840,000 20-Aug-20

2 Blaxland Avenue 897 $850,000 25-Jul-20

7 Leslie Street 546 $850,000 15-Dec-20

1 McComb Boulevard 874 $860,000 11-Oct-20

5 Polly Kelly Place 698 $862,400 27-0Oct-20

74 Yuille Street 621 Not Disclosed 21-Dec-20

1 Woodlands Grove 704 $880,000 10-Nov-20

13 The Crest 549 $900,000 5-Nov-20

22 Maberley Crescent 1413 $925,000 19-Jul-20

65 Brighton Street 378 $930,000 8-Oct-20

2 Grosvenor Street 607 $940,000 31-Jul-20

35 Genista Street 697 $948,000 1-Dec-20
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44 Escarpment Drive House 4 2 2 802 §970,000 28-Nov-20
131 Kars Street House 4 2 1 887 $970,000 5-Dec-20

18 Mountain Avenue House 4 2 4 4057 §975,000 5-Aug-20

55 Brighton Street House 4 2 2 614 $975,377 26-Nov-20
163 Kars Street House 3 2 2 550 $985,000 19-Jul-20
14 Derinya Drive House 4 2 2 2705 $1,000,000 13-Oct-20
2 The Spur House 5 3 2 1188 $1,010,000 4-Oct-20

12 Woodside Avenue House 3 2 2 1527 $1,025,000 9-Oct-20

42 Escarpment Drive House 4 2 2 710 $1,035,000 26-Nov-20
51 Seaview Road House 3 2 1 3893 $1,045,000 17-Jul-20
16 Woodside Avenue House 3 2 2 1190 $1,055,000 26-Nov-20
68 Moorooduc Highway House 3 2 3 2683 $1,060,000 3-Sep-20

15 Leslie Street House 4 2 2 542 $1,070,000 21-Nov-20
39 Woodside Avenue House 4 2 2 1259 $1,070,000 18-Nov-20
28 Gowrie Avenue House 4 2 2 671 $1,075,000 24-0Oct-20
82 Derinya Drive House 4 2 2 2706 $1,149,000 14-Nov-20
42 Moorooduc Highway House 4 2 2 2631 $1,150,000 26-Nov-20
40 Woodside Avenue House 5 2 2 1165 $1,162,000 18-Dec-20
21 Plummer Avenue House 3 2 1 1119 $1,165,000 30-Oct-20
21 Marcus Road House 4 2 2 2700 $1,166,250 26-Oct-20
22 Neil Street House 4 2 4 1035 $1,170,000 30-Oct-20
16 Menzies Close House 4 3 2 837 $1,180,000 7-Oct-20

TAThe Range House 6 3 3 737 $1,220,000 12-Dec-20
45 Woodside Avenue House 4 2 2 1262 $1,240,000 27-Nov-20
55 Woodside Avenue House 4 2 4 2009 $1,240,000 19-Nov-20
41 Bangalay Avenue House 4 2 3 4034 $1,250,000 1-Sep-20



ADDRESS

20 Rosedale Grove
11 Karina Street

12 Woolston Drive
32 Fleetwood Crescent
3 Hamilton Grove

3 Plummer Avenue

1 Lipari Court

27 Menzies Close

65 Lawson Avenue

7 Rosedale Grove

16 Caladenia Circuit
30 McComb Boulevard
59 Stotts Lane

203 Humphries Road
25 Plummer Avenue
27 Marcus Road

13 Rosedale Grove
11 Lauren Court

138 Overport Road
15 Glenbrook Close
18 Hoadley Avenue
2 Marcus Road

33 Menzies Close

20 St Ives Avenue

House
House
House
House
House
House
House
House
House
House
House
House
House
House
House
House
House
House
House
House
House
House
House

House
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SIZE

2703
3182
1469
605
736
712
2687
632
793
2668
1141
583
6278
2750
566
2729
2717
1868
2688
2713
927
6519
641
4032

SALE
PRICE

$1,250,000
$1,260,000
$1,260,000
$1,260,000
$1,280,000
$1,285,000
$1,300,000
$1,300,000
$1,310,000
$1,320,000
$1,330,000
$1,350,000
$1,350,000
$1,360,000
$1,370,000
$1,380,000
$1,420,000
$1,430,000
Not Disclosed
$1,450,000
$1,495,000
$1,500,000
$1,550,000
$1,550,000

SALE
DATE

21-Jul-20
7-Jul-20
21-Oct-20
28-Sep-20
1-Dec-20
25-Aug-20
1-Jul-20
2-Nov-20
14-Dec-20
18-Sep-20
24-Jul-20
15-Oct-20
8-Aug-20
12-Dec-20
13-Dec-20
15-Aug-20
10-Nov-20
5-Dec-20
24-Dec-20
15-Dec-20
17-Oct-20
28-Nov-20
14-Nov-20
23-Oct-20
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ADDRESS TYPE % @ LAND SALE SALE

SIZE PRICE DATE
2
3
3
4
7
2
4
2
3
4
3
5
2
2
2

59 Alicudi Avenue House 2602 $1,650,000 4-Jul-20

2666 $1,700,500 26-Nov-20
4753 $1,765,000 21-Oct-20
2502 $1,791,000 7-Nov-20
2682 $1,900,000 13-Nov-20
5061 $2,100,000 6-Jul-20

4620 $2,100,000 24-Dec-20
2958 $2,260,000 28-Nov-20
2501 $2,501,000 2-Nov-20
2958 $2,530,000 16-Nov-20
7812 $2,700,000 30-Jul-20
3168 $5,850,000 2-Oct-20

686 Not Disclosed 12-Dec-20
3081 Not Disclosed ~ 20-Nov-20
537 Not Disclosed 27-0ct-20

3 Rosedale Grove House
2 The Enclave House
3 The Strand House
62 Rosedale Grove House
157 Humphries Road House
23 Rosedale Grove House
7 Seaview Road House
4 Kirkstall Close House
8 Yamala Drive House
24 Chetwyn Court House
18 Yamala Drive House
7 Fulham Close House
36 Sanders Road House
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3
2
2
2
3
4
3
4
3
3
3
8
2
1
2

93 McComb Boulevard House

93B VYuille Street Land 0 0 0 341 $342,000 21-Oct-20
5 Jeremy Way Land 0 0 0 301 $395,000 11-Jul-20
1 Scenic Close Land 0 0 0 5179 $950,000 20-Nov-20
72 Cliff Road Land 0 0 0 983 $985,000 29-Sep-20
5 Grange Road Land 0 0 0 964 $1,255,000 24-Dec-20
54-84 Stotts Lane Land 0 0 0 109863  Not Disclosed 21-Oct-20
13B Bembridge Avenue Land 0 0 0 962 Not Disclosed ~ 17-Dec-20
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2 1 1

G-14/5 Culcairn Drive Unit 659 $270,000 24-Aug-20
2/40 Genista Street Unit 2 1 1 676 $350,000 24-Jul-20
2/52 Overport Road Unit 2 1 1 131 $410,000 1-Oct-20

3/5 Diosma Court Unit 3 2 2 294 $525,000 27-0ct-20
2/20 Violet Street Unit 2 1 1 243 $526,000 8-Jul-20

1/617 Nepean Highway Unit 2 1 1 258 $550,000 2-Oct-20

6/49B Culcairn Drive Unit 2 2 1 219 $555,000 19-Dec-20
2/8 Ithaca Road Unit 2 1 1 163 $555,000 7-Dec-20
4/25 Culcairn Drive Unit 2 2 1 216 $559,250 15-Jul-20
3/141 Kars Street Unit 2 1 1 193 $600,000 4-Aug-20
160 Kars Street Unit 2 1 3 277 $600,000 25-0Oct-20
2/19 Genista Street Unit 2 1 1 203 $612,000 13-Nov-20
1/17 Oakfield Court Unit 3 1 3 238 $615,000 4-Aug-20
4/37 Culcairn Drive Unit 2 2 1 188 $617,000 19-Nov-20
36 Grange Road Unit 2 1 2 308 $640,000 10-Dec-20
93 Yuille Street Unit 3 1 1 502 $640,000 23-Dec-20
1/29 Mount Erin Crescent Unit 3 2 1 376 $650,000 15-Oct-20
1/62A Baden Powell Drive Unit 3 2 2 268 $670,000 31-Dec-20
3/29 Culcairn Drive Unit 3 2 2 232 $671,250 12-Dec-20
1 Charlotte Court Unit 3 2 2 440 $675,000 13-Nov-20
1/19 Genista Street Unit 3 1 1 277 $680,000 17-Dec-20
1/29 Culcairn Drive Unit 3 2 2 332 $685,000 27-Jul-20
1/124 Kars Street Unit 3 2 2 310 $685,500 21-Jul-20
1/141 Kars Street Unit 3 2 2 292 $686,250 10-Aug-20
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3/23 Picnic Street

3/34 Ronald Avenue

TA Ithaca Road

3/1 The Grove

2A Fleetwood Crescent
1/34 Ronald Avenue
1/13 Dunstan Street
1/637 Nepean Highway
T4A Fleetwood Crescent
1/5 Villiers Street

1B McComb Boulevard
1/4 Orchard Grove

2/9 Bruarong Crescent
1/7 The Range

1/642A Nepean Highway

Information about this report: This report shows 6 months of sold properties

Unit
Unit
Unit
Unit
Unit
Unit
Unit
Unit
Unit
Unit
Unit
Unit
Unit
Unit
Unit

3
3
3
3
2
3
3
3
3
3
3
4
4
4
3
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282
189
252
420
412
310
380
439
352
363
335
269
878
524
1940

$688,000
§706,191
$725,000
§730,000
$750,000
§755,000
$760,000
§770,163
$787,500
§790,000
$999,000
$1,020,000
$1,200,000
$1,337,500
$1,600,000

14-Dec-20
2-Nov-20
26-Aug-20
19-Aug-20
18-Dec-20
10-Oct-20
1-Dec-20
25-Jul-20
9-Nov-20
24-Dec-20
15-Dec-20
10-Oct-20
5-Oct-20
26-Aug-20
14-Aug-20

(01/07/2020-31/12/2020), as reported on 6/01/2021. This report is based on third party
data. Whilst care has been taken in the preparation of the report, neither the author nor
the real estate agent takes any responsibility for any incorrect, misleading or inaccurate

data.

Properties listed are those sold by multiple agents/agencies in the area. Not all
properties have been sold by Janice Dunn Estate Agents.

Should your property be currently exclusively listed with another agent, please

disregard this communication.



ChecKklist - Inside

O Check that all smoke detectors are working
O Clean and disinfect the dishwasher (running
it on a empty cycle with bicarbonate soda in the
detergent try and vinegar in the rinse holderis a
great inexpensive way to do this).

O Give the oven and range hood the clean of
their life. Make sure the light on the range hood
isworking.

OCheck doors and windows for cracked seals
and peeling paint - repair as needed.

O Inspect the tiles and sinks in your wet areas -
reseal where necessary.

Olinspect bathroom mirrors for damage and
replace if necessary.

O Inspect walls and ceilings for water damage -
repair as needed.

[ Check for plumbing leaks.

O Check for any signs of insect or rodent
infestation - take appropriate action.

[ Patch any holes in walls.

0 Wash all of the windows - inside and out.

O Clean the light fittings and your skylights.

If you have fluorescent lighting in any of your
rooms, use “warm white” bulbs. Ensure all lights
are working.

[ Clean sliding door and window tracks.

[ Clean ceiling fan blade and air conditioner fan
blades.

[ Check taps and showers for signs of leakage.
[ Repair loose knobs, latches, or handles on
doors

1 Make the storage areas appear spacious and
well-planned. Consider storing all out-of-season
clothing. Remember, buyers WILL look through
your cupboards.

O Steam clean all of the carpets, and if you
choose not to repaint, consider washing your
walls with liquid sugar soap to help freshen the
existing paint work

[ Clean the curtains and blinds. Always let as
much natural light into your rooms as possible -
perhaps consider replacing heavy curtains with
something lighter and removing mesh curtains.

Checklist - Qutside
You never get a second chance to make a first
impression - so the front of your home should be
faultless.

[ Sweep the driveway to ensure it is free of
debris. If you have a concrete or paved driveway,
consider pressure washing it to remove stains.
O Check the fence for any posts that are loose,
broken or rotted, and replace as necessary.

O Clean out the gutters and check for any leaks
ordamage.

O Get the lawn looking as lush and green as
possible - mow high and often.

O Trim the plants back

O Mulch the garden beds - this prevents the

soil from drying out too quickly, and helps

slow down weed growth (as well as making the
garden beds appear lush and low-maintenance)
O Clean decks and consider re-staining.

O Cut back any trees that overhang the roof of
your home.

O Repair/replace any damaged fly screen/
security door mesh

O Inspect the outside of your home, taking note
of the eaves lining around exterior lights for
cobwebs.



Selling a house and moving can be stressful for all members of your family. A bit

of forward planning can help to minimise the disruption to routines and make the
process easier on the youngest members of your family. Below are some tips that we
hope will help your family.

Don't delay on
breaking the
news!

Explore
your new
neighbourhood

Be cautiously
optimistic

Involve them in
the process

Keep a routine

Just like adults, kids need time to get used to the idea of moving,
particularly if the move will involve changing schools/kindergarten/daycare,
so we suggest you provide them with as much advanced warning as
possible.

Provide them with as much age-appropriate information as you can,
regarding why the family is moving, and what they can expect to experience
in their new home and new suburb.

Once you've chosen what suburb or town you’re moving to, show your
children maps and pictures of where you'll be living. Talk about local
attractions that may be interesting (such as beaches or parks), and if you
have the time take them for a day trip to the suburb to show them all of the
highlights.

As with many life changes, your children’s attitude to the move will likely
mirror yours, so it's important to be optimistic and positive about the move.
Keep in mind that even if the new house is perfect for your family, it will still
take some time for everyone to adjust to living there.

Depending on the age of the child, you may be able to involve them in the
packing process, as this may help them to understand that even though
they’ll be living in a new home, all of their belongings will come with them.
Once you’ve moved into your new home, get them to help unpack their
things and decide how to arrange their bedroom. If funds permit, having
your child decorate their own bedroom can go a long way in helping them
settle in to their new home and new routines.

Routine is central to a child’s world, so it’s important to try and keep some
normality and routine during this process (particularly if your home is on
the market). We suggest that you continue with all of your regular weekend
activities during this time.

If you have toddlers, perhaps consider delaying implementing changes
such as commencing toilet training until you are settled into your new
home.



Step 1 - Be clear on your motivation
Why are you choosing to sell your home?

Be clear on your end goal, as it will help make the whole
decision process easier for you. Be honest with your agent
about your reasons for selling, as it will help them to tailor
an appropriate marketing campaign and method of sale for
your circumstances. Some reasons for selling include:

° Downsizing / upsizing

Purchased another property

Financial pressure

Relocation

Other

Step 2 - Location

Location is the one thing about your property that you

cannot change. It's important to take into consideration the

following:

. Where is your property priced in relation to other
properties in your location? We understand that every
property is unique, so you have to put your “buyer”
hat on and try to see it from their perspective!

. What type of neighbourhood is your property located
in — well established, up and coming, transitional?

. Is there a particular type of buyer that suites your area
(eg. Young families, retirees, single professionals, first
home buyers)?

. Great things about your neighbourhood to promote,
including:

Public transport | Main Roads (for easier
commutes) | Shopping centres | School zones
&other educational centres | Medical centres or
hospitals | Recreation venues | Outdoor parks,
public pools & playgrounds

Step 3 - Maximising Street Appeal

Some inexpensive ways to maximise your home’s street

appeal include:

. If your home could use a lick of paint, go for neutral
tones and the most popular choice of paint to ensure
your home appeals to as many people as possible.

. Note that no DIY work is better than bad quality DIY

work.

o Landscaping is the first thing people see! If your front
yard is neat and tidy, people will assume the inside of
the home will be well maintained.

o Remember that from the moment your property is on
the market, people will be driving by and checking it
out. First impressions count! Your home needs to look
great from the outside as we want the buyers to come
in and inspect not keep driving past.

. Get rid of dead trees, branches, weeds and any
invasive vines, keep your garden equipment out of
sight and put away any children’s toys.

o If you have any broken or unused outdoor furniture,
get rid of it!

. Wash dirt, mould and grime off the outside walls, roof,
garage doors, walkways and driveways. If you don’t
own a pressure washer, they are inexpensive to hire.

Step 4 - Highlight your home’s best features
Everything benefits from a second opinion. Ask your
agent and friends for suggestions on how to spruce
up your home

o Work out what the unique selling features of your
home are and further enhance them

o An essential task before selling your home is
decluttering! Go through every room of your home
and remove as many extra items as possible. Not only
will this help you to keep your home clean and tidy
while you are on the market, it will make the rooms
look bigger.

o Depersonalise your home to ensure it appeals to
the largest possible audience. Not everyone has the
same taste as you, and having less of ‘you’ in your
home gives potential buyers a chance to visualise
themselves living there. “Make your home their
dream”.

o Set the scene - buyers often try to envision what
their lives would be like in a house. Think about what
makes it homely and welcoming, for example placing
comfortable outdoor furniture on the balcony or
deck. Cushions and throw rugs can easily add colour



and flair to a space.

o If your home is vacant or you don’t own much
furniture, consider using hire furniture to enhance its
appeal and create warmth.

Step 5 - Choosing the Right Agent

You need to be confident that your agent will secure a

strong result in a reasonable time frame, and isn’t just

interested in a cheap, quick sale. We recommend you:

o Be up to speed on recent sales in your area.

o Go out and visit open for inspections in your area so
you can get a sense of your property’s value. It’s also
a great opportunity to see how the agents conduct
themselves.

o Make a shortlist of potential agents. Asking friends
and neighbours for their experiences is a great place
to start.

o Interview with at least two to three agents, to ensure
you find the agent that is the right fit for you.

o Ask your agent a lot of questions about the local area
and market conditions to ensure they have a good
understanding.

o Look at the individual agent, not necessarily their
brand.

o Ensure you feel comfortable with an agent and that
thereis a good rapport. Selling your greatest asset
successfully will require a partnership between the
two of you and you need to feel like you can work
together as a team.

Step 6 - Marketing to the Right Audience
Understanding the different buyer types helps us to tailor
a marketing campaign that presents your property in the
best possible way to an audience who is most likely to be
looking for that type of property.

People looking for somewhere to live want to know that
they will be able to enjoy the local area they are living in,
whilst investors are looking for an idea of the kind of people
who are likely to rentin the area.

Home Buyers

o Families - focusing on schools, parks, amenities and
safety

o Young Professionals - focussing on transport, ease of
commuting, recreation and entertainment facilities

o Downsizers and Retirees - Looking for low
maintenance homes, usually either recently built or
renovated

Investors

o Current rental yields and potential capital growth
o Distances to universities, hospitals and transport
o Land size and potential to develop in the future

Step 7 - Costs of Selling

There are several costs of selling your home, including

agents commission, advertising/marketing, legal expenses,

capital gains tax (if it’s an investment property) and bank
fees.

o The agent will discuss with you all costs from their
end, but please keep in mind that this doesn’t include
legal expenses, bank fees and tax. If you’re in doubt
about the costs of selling at any time in the process,
ask your agent or conveyancer to clarify.

o Depending on your home and the marketing involved
to attract as many buyers as possibly, the cost of
advertising can be anywhere from $2,000 to $10,000.
Some aspects of this (such as internet advertising) are
a must, however other aspects such as print media
can be discussed with your agent at the time of
listing. Every agent has a marketing strategy, and it is
tailored to every property. What worked for your next
door neighbour a few years ago might not work for
your home in today’s market.

o A good agent can add more than 10% onto the sale
price of your home, and will also be clear on the
fees involved. A good agent s proactive, not reactive
and will work with you right up until settlement and
beyond, which could include helping you prepare
for market by recommending tradespeople and
suggestions to help you make your home more
saleable. We do more than just write up contracts!



Thinking of Selling?
TRink Socal,

Think Janice Dunn Estate Agents.

0402 285 698
janice@janicedunn.com.au

Janice Dunn

www.janicedunn.com.au ——
Find us on [l Estate Agents

50 Norman Ave, Frankston South




